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	What You Do 
If any of the opportunities listed here are of interest to you, or you have other questions or comments, please email (hstiff@chevalcap.com) or  call me (703-549-8602) as soon as possible. 

 

Please also be sure to read the "Who Pays Our Fee" and "What We Do" sections.  By pursuing a transaction with us off of this list you are agreeing to the fee arrangement and disclaimers.

 

We are also happy to answer any other questions  you may have about valuations, the acquisition process, etc.



	

	 

 
	 
How This List Works
 
This is a list of companies and assets whose owners are actively seeking buyers.  New opportunities get an identifying number and are added to the top of the list causing the list to be generally sorted from newest at the top to oldest at the bottom.  We also highlight new and updated entries at the very top of the list.  This list is proprietary and not to be used or distributed with Cheval Capital's written permission.

Who Pays Our Fee
Please remember that you, the buyer, pays our fee of 5% of the purchase price. Our fee is paid as the buyer pays the purchase price (e.g. if the seller is paid over time, our fee is paid over time) and the purchase price includes any liabilities of the seller that the buyer takes on. By pursuing a transaction with us off of this list you and your agents are agreeing to the fee arrangement and our disclaimer (below.)  Please feel free to contact me if any of this is unclear or if you would like to discuss it further. 

What We Do 
In addition to introducing you to prospective sellers, we use the experience we have gained in completing over 80 hosting and ISP transactions and work with both buyer and seller to facilitate a transaction.  Since we only get paid on completed deals, we have every incentive to help you get a transaction completed. It is important that you also understand that WE DO NOT REPRESENT, OR HAVE OBLIGATIONS TO, ANY PARTY, WE MAKE NO REPRESENTATIONS OR WARRANTIES ABOUT ANY COMPANY OR OUR SERVICES AND WE PERFORM NO DUE DILIGENCE OR ANALYSIS.  
 

Cheval Capital also provides a variety of investment banking services. Please feel free to call us or go to our website (www.chevalcap.com) for more information.

 



Cheval Opportunities List
Public Company Valuations (as of 1/29/2007):
 
The table below summarizes the current trading values for some  of the public hosting companies.   

 

 
 Enterprise Value/Ann. Rev.
 Hostopia (Shared)
1.7
 Web.Com (Shared)
1.5
 Peer1 (Dedicated & Colo)
1.2

 Navisite (Complex managed)
2.4
 Savvis (Complex managed)
3.4
 

 
New Opportunities: 
 
77) Shared hoster with approximately $345,000 of annualized revenues. Approximately 1,700 accounts comprised of 1,370 Cpanel accounts, 20 Plesk accounts and 300 Windows accounts.

 

76) Several domain names available individually or as a group, igoshopping.com, sunrisesolar.com, propfind.com cookiesforcollege.com, cookies4college.com, pantryfoods.com, pantryfood.com, fungiftideas.com and allisonspantry.com. 

  

Updates and Messages: 

 

I will be out of town Thursday through Monday but will be responding to critical emails.

 

54) Updated listing.

 

53) Price has been dropped to $250,000 for a quick deal.

 

39) Price expectations detailed.

 

34) Has been removed, scheduled to close this week.

 

26) Price expectations detailed.

 

21) Has been removed, scheduled to close this week.

 
Previously Distributed: 

 

75) Southeast ISP with approximately $80k per month in sales.  This company has been in business over 5 years and has wholesale agreements providing bandwidth for smaller data firms.  DSL and hosting fill out the revenue mix for this solid company.  
74) Linux shared web hoster, hosting approximately 5,700 accounts with monthly revenues of $32,000, annualizing to $384,000. The company provides a proprietary Control Panel and uses IspEasy for billing. The company owns its own equipment and all servers and equipment are located on site. 

73) Website template software and ASP Company. Billing $30,000/annually with 70 customers. Uses a ASP.NET based web site content management system, with SQL Server database for storage. This online software is very easy for a non-technical end user to quickly create a web site or transfer web site content from an existing web site to the newly created one. This software ASP was created to focus on three industries but can be customized to focus on others. 
 

72) $32M IT business integration firm with adjusted EBITDA of over $4 million and revenue growth of over 48% from 2005 to 2006.  Headquartered in the Northeast US with a national footprint; this firm specializes in industry-centric implementations of Microsoft Dynamics, SAP and Oracle applications in the distribution, media & entertainment, and professional services industries.
 

71) 10+ year old ISP with annualized revenues of $3,000,000 and EBITDA of $500,000 all of it generated from industrial and commercial clients in the Houston metropolitan market. It provides T-1s and DSL and has established an excellent reputation for good service and reliability. A number of its clients are retail chains, listed on the NYSE and NASDAQ with hundreds of stores throughout the country, in which outlying stores feed their data into the Houston ISP in the evening for slicing and dicing. That's how highly regarded this ISP is.  Asking price is 5.0x EBITDA.

 

70) Boutique shared hosting company in business since 2000 with $20,000+ in revenue for the 2006 calendar year with a 74% annual growth rate. Growth is attributable primarily to good will. Hosting revenue amounts to 94% of total revenue. ARPU greater than $20/mo. Supports a diverse Linux environment using an open source control panel. Ubersmith/proprietary billing system.

 

69) ICANN registrar company available for purchase. Delaware C Corporation will be sold.  Registrar has not been marketed and has no customers. Registrar is tied in for 2 years post purchase to an Application for registration which charges a small fee per domain name. Buyer cannot exit this 2 year term with the Application Service Provider. Hosting Company investors can also invest partially. Original seller retains rights to batchpool access. Bids invited for partial investment OR complete takeover.

68) Hosting company in business for six years with monthly gross revenue of $10,005 CDN, $8,500 US (approximately 60% from domain renewal fees and 40% from hosting) from 5,000+ domains and 400+ Cpanel & Alabanza hosting accounts on 7 Servers (Vancouver, Texas & Baltimore datacenters.) Fixed monthly overhead is approximately $1,000/month. The business consists of a network of 9 websites selling domain name registration and hosting services. The websites represent various brands and price points to capture multiple segments of the market. The sites are very well established (all PR4-5 domains) with of thousands of back links and excellent search engine placement. There has been absolutely no money spent on advertising in the past three years, as all the traffic comes from search engines, word of mouth referrals, and repeat business. The business is completely relocatable.

67) Dedicated/Managed server hosting company with monthly revenues of approximately $20,000 (which annualizes to $240,000 p.a.).  Approximately 31 customers with monthly charges ranging from $600 to $1,500 a month.  The majority of servers are Linux with a few Windows boxes.  Servers are owned and are colocated in a data center in California. 

 

65) Award winning adult hosting company with over $360k in annual revenue and $156k in costs. In business for 6 years, currently featuring 77 leased servers located in top datacenters in the US and Europe. Majority of customer have dedicated servers, (74 dedicated, 3 shared.) OS breakdown is 75 Linux/3 Windows, with the majority of servers running Cpanel. Branded ticketing support service and priority support agreements in place. Fast growing, respected and well known brand. Good opportunity to grow the customer base and revenue base, attractive synergies possible for an existing web host purchaser. Offshore server business demand outstripping ability to keep up.

 

64) High profit margin managed hosting company for sale.  The company provides VMWare ESX enabled virtual servers to clients who want completely "hands off" hosting.  This makes for extremely profitable hosting work.  Annual revenues of $275k, EBITDA of approximately $225k.  Annual customer attrition rate of approximately 2%.  All contacts assignable.  Four servers, Apple and EMC SANs included.  Will accept offers from either strategic buyers or "cashflow" investors.  Colocated in the Northeast. 
  
63)  60 hosting accounts on an Alabanza server, mostly small business and personal sites.  The majority are being charged $9.95/month with the remainder ranging up to $29.95/Month. 

  

62) Colocation reseller with some web hosting and online backup (95% colocation). Current monthly recurring revenues are over $30K/mo with 2005 EBIT of $385K. C-corporation for easy purchase or acquisition. 
 

61) Well established and respected Windows shared hosting provider with $2,200,000 in annual revenue. 14,000 hosting accounts and 16,000 domain registrations.  Net hosting account growth of 300 per month. 125 servers. 14 Employees including 2 principals and support staff. Allocated and secure data center space customized for company which includes office space in a 3rd party facility (3,500 square feet). Location allows for unique growth opportunity. VPS services were recently offered and VPS customer base is still very small, but growing rapidly. VPS services run on an isolated platform (HSPC/Virtuozzo) and need not be bundled with sale. 
 
57) Profitable ISP founded in 1994 with roughly 1800 DSL customers, and 2200 dial lines in service. Average RPL of approximately $30 for DSL and $17 for Dial. Location Northwest The ISP uses Century Tel for DSL. Annual run rate of approximately 1.8MM. Other services include Domain Registrations, Hosting, and Collocation.
 
56) Dynamic and efficient 10-year old shared and dedicated web host with revenues of over $3,500,000 and cash flows of over $800,000 a year.  90% Windows based, using Ensim and a proprietary control panel.  63% shared, 37% dedicated with ARPU of over $40 per account per month.  Has data center with over 400 servers. Established and growing player in the Windows/SharePoint/SQL Server marketplace with great brand and excellent 2006 month over month increases. Solid business and technical management and 5 years of financials from a Big 5 accounting firm are available. The founder/owner wishes to pursue a non-competing business venture and is happy to assist the buyer in all aspects of the transition.
54) For serious buyers, managed hosting company with over $7MM in annual revenues (2006). Almost entirely complex dedicated hosting. Average revenue per server is more than $1,000 with bottom line margins of 10-15%. 100 Dedicated, No Shared. Brand New 10Gbps end to end network with Gigabit Ethernet to each server. Value added services include managed storage, professional services. Audited financials available. Year over year growth.  
53) Linux (75%) and Windows shared hoster billing approximately $25,000 a month with annualized revenues of approximately $300,000.  Approximately 4,200 accounts, 75% Linux customers on Cpanel and 25% Windows customers on Plesk.  Thirty servers with total monthly expenses of approximately $14,000.  Update-Will sell for $250,000 in cash.
52) ISP started in 1996.  Total annual recurring revenues of approximately $124,000, comprised of four colo customers generating approximately $2,700 a month in revenues and 244 DSL accounts generating approximately $6,800 a month.  Additional revenues generated through domain registration and dial up.  Equipment, hardware and software included with deal.
51) A full service ISP founded in 1995 with approximately 100 Business T1, 60 collocation, 160 DSL, and 13,000 dial lines in service with 3 different providers. Average RPL of approximately $600 for T1 excluding bandwidth, $85 for DSL, $20 for Hosting per month, $16 for dial and annual revenue of $5,700,000.  The ISP uses ATT, Choice One and Citizens.  
49) Hosting company with 882 shared hosting customers generating $93,213 of annualized recurring revenues.  Ten dedicated hosting accounts generating $30,000 of annualized recurring revenues.  Monthly hosting expenses are approximately $2,800.  Additionally domain registration revenues are approximately $52,000 a year, netting $17,500 a year after expenses.  All servers are owned and co located. Cpanel.  LOI has been issued.
41) Full service ISP/web hoster/data center with $3M in sales, $1.9M from dial up, $.3M from Broadband, $.1M from web hosting, $.55M from dedicated hosting and co lo,$.2M from T-1.  Company is very profitable and located in a tropical location.
39) Shared and dedicated hosting company.  Total annualized revenues of approximately $437,000; $180,000 (1,900 accounts)from shared hosting, $79,000 (228 accounts) from reseller hosting, $29,000 (58 accounts) from VPS, $129,000 (67 accounts) from dedicated hosting and $20,000 from domain registration.  Seller will consider selling the shared and reseller separately from the dedicated, they are looking for 1.2x on the shared and 1x on the dedicated.  
38) A broadband ISP founded in 2000 with approximately 650 Business DSL/T1 lines in service with 4 different providers. Average RPL of approximately $175 per month and annual revenue of $1,300,000.  The ISP uses DSLN, Choice One, Penn Telecom and Covad.
36)  Dedicated server customers are being sold that are part of a larger shared hosting firm. 15 accounts at $159.00/month and 2 x $199.00/month for $33,396 in annual revenue.  These are all month-to-month long term customers (most as long as two years). Servers are being rented from another provider and they can either be taken over or customers can be migrated. Asking price would be around $35,000. Customers are on Linux boxes and the control panel is Plesk. 
26) US Hosting company with a strong presence in the Macromedia development community. Established in 1998 with approximately 1500 shared hosting clients, 20 dedicated clients (including several very high profile clients and a few orders pending) and approximately 12 reseller clients. In 2005 generated over $550,000 in gross revenue with a very large profit ratio. Company is highly profitable with no debt and no leases on ay equipment. Control panel is Hosting controller for most servers, but this is gradually being migrated over to Helm, licenses are already purchased for Helm. Company is 100% Windows and is co loed in a notable IDC in the Midwest. Company has been profitable since its inception and growth has been exclusively from word of mouth.  No money has been spent on advertising. Approximately 50% of their client base is located in the UK. Solid client retention, some since day one. Company has have redundant Netscreen ! and Cisco Firewalls as well as 2 Top Layer Attack Mitigators. Company is looking for 2.5x revenues which works out to a reasonable multiple on an EBITDA standpoint as the margins are so high.  Terms of sale are somewhat negotiable.
24) Internet Hosting, Development and SEO established in 1996 with 30 employees, annual revenues of $3,500,000 with cash flow of $350,000 and EBITDA of $250,000. 10+ year profitable software corporation & web site development firm specializing in building custom web sites and web applications/ecommerce solutions for their client base of over 900 businesses. Significant residual and repeat business for a similar company that wants a stronger presence on the east coast or a larger company that wants an instant client base. Over 1000 different web sites and applications built to date, a significant code library for future greater efficiencies and many marketable/sellable products. 15,000 square foot facility with full data center, currently under lease that expires in 2008 with a renewal option. Located in a prime location. Several fully developed products that are available to take to market.  Asking Price: $1.8M
17) Shared European Linux hosting deal with approximately 15,000 accounts. They are billing approximately $159,000 (USD) a month for annualized recurring revenue of $1,908,000.  Support offered in English but clients billed in USD, EUR, CAN, AUD and GBP.  Hoster owns the equipment which is part of the deal. Proprietary control panel and very scalable clustered structure. Customers are in DC in Germany. 
15) Shared hosting company currently on Alabanza and using the Alabanza control panel. The company uses the Alabanza billing software but bills directly and has control of the customer's charge card information. "An established hosting and design company in business since 1996, with a stable and loyal customer base, seeking a buyer with whom they can have an ongoing relationship, as they will continue to refer shared and dedicated accounts. 800 shared hosting accounts with gross annual revenues of $135,400 and 700 domain registration accounts with gross annual revenues of $14,000."  Update-Buyer is looking for a price of $183,250.   
14) Unique ISP/Web Hosting Company For Sale-Company offers DSL, dial-up and web hosting. The company was formed in 1993 and has a full Class B Internet Allocation.  Approximately 740 customers with annual revenues of $436k. The allocation was made in 1994, by what was at the time, the Internic, operated by Network Solutions under contract by the federal government for all Internet domain registrations and IP allocations. At this time, allocation was based solely upon application and the structure was fee-less and the time period was perpetual, unlike the current structure. The allocation made was a full class B address block (the equivalent of 256 class C address blocks, or 65536 individual IP addresses) and was made from a section of the original address space reserved for class B ranges, as opposed to a contiguous block of class C address spaces, which was sometimes done in later years. The address space is fully routable on ! the global internet and is currently being routed as such.  
 

10.)Canadian shared hosting company with 25,000 customers generating approximately $3,700,000 in annual revenues experiencing attractive growth. Company has their own data center in Canada, which is 90% utilized. They are using approximately 430 servers. 95% of the control panels are Ensim and the billing system is proprietary. 

 

END




	This list and its contents are confidential and proprietary and may not be reused or distributed without the written permission of Cheval Capital, Inc. 2007.


